Handling the top 7 Objections

My house is too small…

Work Demonstration

Come ‘N Go

Double Hostess in someone’s home

Pillow Party

Outside party

I’m too busy…

Microwave Class

Five ingredients or less

One hour party

Custom Kitchen Planning

Easy Entertaining

My husband won’t let me…

(Ask tactfully…If your husband wasn’t the problem, would you be willing?)

Couples Party

Double Host party in someone else’s home

Morning coffee

Event when spouse is busy

My Friends have been to so many parties they are “Partied Out”…

Value of TOT, something different

Our flyers change every 2 months.

New catalogs with new products every 4 months.

New monthly specials.

Wine and Cheese

Auction Party

Bingo Party

Vintage TW party

Can buy more if go to more parties.

I don’t know anyone…

Get acquainted party

Coffee invites

Give 40 guest in 4 mins (have them fill out at party)

The Kids are home/on break

Kids party

Mommy and Me Event

Toy Party

At the part

I just don’t do parties…

Charity Party

Microwave cooking class

Daughter or Son may need TW

Change what you say.

_____________________, are you ready for me to help you with your order? Did you enjoy seeing the new Tupperware? If you had a party what would you want to get for free?


THEN LISTEN!!!! What do they say to you?

THEN Repeat concern…

I know how you feel; many of my hosts have felt the same way.

______________(Repeat concern) is a small challenge.

You know what all my hosts have found out, the party they picked worked for them and everyone had a great time. Here are some party types you can pick, _______________. I have never had a host regret having her party.

THEN CLOSE THE DEAL.

I have next ______ or _______ open. Which would be better for you and which fun party would you like to have? (offer date with time).

This will also work on the phone. Just modify a little.

*The phone is the heaviest thing to pick up and your mouth is the hardest thing to open!!!!

Only 40% of people will try something new and hear no and keep trying.

Only 25% of people will try a second time, get a no and continue to try.

Only 7% of the people will try a third time, get a no and continue to try.

The 7% that continue make up 80% of the sales industry!!!


Which percent will you choose to be in?????
